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Technical Member Profile: Corey Steel Company
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Corey Steel Company is a lead-
ing manufacturer of cold-finished 
steel bar. With headquarters in 
Cicero, Ill., the privately held firm 
also distributes a wide range of 
aluminum and copper bar, rod and 
wire products. 

The company was founded in 
1924 as a full-line service center 
supplying ferrous and non-ferrous 
metals to machine shops and fab-
ricators in the Chicago area. In the 
1950s, the service center installed 
its first drawing line to produce 
cold-drawn and cold-finished car-
bon and alloy steel bar.

Today, Corey Steel Company 
occupies more than 400,000 
square feet of manufacturing and 
warehouse space. That space 
includes a multi-million-dollar, 
110,000-square-foot addition  
built in 2003 that houses the com-
pany’s state-of-the-art coil to bar 
drawing lines. 

The equipment is designed to 
produce cold-drawn bar directly 
from hot-rolled coil in diameters 
ranging from 1/4-inch to 2-inch. 
The manufacturer also draws cold-
finished bar up to 4-inch in diame-
ter from individually fed bar stock.

As a distributor, Corey Steel 
offers aluminum, copper, copper 
alloys, high-leaded brass, leaded 
nickel-silver and stainless long 
products to complement its cold-
finished bars. Additional capabili-
ties include turning, grinding,  
polishing, chamfering, saw cutting 
and burnishing, as well as magnetic 
and ultrasonic testing.

“We were a service center that 
evolved into a manufacturing com-
pany,” says John Kenefick, vice 

president of marketing and sales 
at Corey Steel. “But we never lost 
sight of our roots as a service-
oriented company.”

One of the company’s largest 
markets is the precision machining 
industry, according to Mr. Kenefick, 
who has been with Corey Steel 
since 1988. While most customers 
are in North America, the company 
also sells to customers in Asia. 

“Our company has been a PMPA 
technical member since 1992,” 
Mr. Kenefick says. “We partici-
pate in all of the conferences and 
trade shows, whether they be at 
the local or national level. We also 
participate heavily in PMPA chap-
ter meetings in Illinois, Indiana, 
Wisconsin, Michigan and Ohio.”

Mr. Kenefick currently serves on 
the PMPA Marketing Committee 
and on the PMPA National Board 
of Directors as a technical member. 
He says he is a frequent user of 
the Technical Listserve, as well as 
the Corporate and National Board 
Listserves.

Corey Steel’s vice president 
believes that one of the associa-
tion’s biggest benefits is the oppor-

tunity to develop relationships with 
other PMPA members. “PMPA 
allows us to introduce ourselves to 
precision machine shops—compa-
nies that we can really help,” he 
explains. “We not only help mem-
bers by supplying bar product, but 
also by working with them to find, 
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Below is the calendar of upcoming conferences 
and events scheduled for the 2011-2012 program 
year. For the latest district/chapter meeting infor-
mation, please view the Calendar of Events at 
pmpa.org/calendar/. If you have questions about 
PMPA conferences or regional meetings, please 
contact Rob Kiener, Director of Government 
Affairs & Communications: 440-526-0300  
or rkiener@pmpa.org.

PMPA Management Update Conference
February 24-26, 2012
The Hyatt Regency La Jolla
San Diego, Calif.

PMPA National Technical Conference 
April 21-24, 2012 
The Westin North Shore, Wheeling, Ill.

RECENT PMPA LISTSERVE TOPICS 
 
PMPA members use email Listserves to share 
ideas, solve problems, sell excess material and 
equipment, and learn about new business oppor-
tunities. Here is a list of topics that were recently 
discussed: 

•  Are there standards for knurling?
•  Gage calibration:  
 Calibration stickers vs. positive recall
•  Using pitch micrometers for production
•  New OSHA directive—workplace violence
•  Assessments for problem-solving
•  Smoke-free property
•  NLRB issues final rule on employee   
 rights posting requirement
•  Improving on-time delivery
•  Turning fine threads in aluminum
•  Dezincification of brass causing cracking
•  Suggestions for acquiring a water evaporator
•  Alternative degreaser products

(Continued from page 3)

for instance, a potentially better 
grade of steel that will make the 
same part.” 

Mr. Kenefick feels that PMPA is 
a good representation of American 
manufacturing as a whole. “As a 
manufacturing segment, precision 
machine shops give you a good feel 
for how the entire country is doing. 
That’s because the member com-
panies sell to all markets—from 
aerospace and automotive to fluid 
power and medical. 

“There’s not a segment of 
manufacturing that PMPA mem-
bers don’t touch in some way,” he 
continues. “From that standpoint, 
you get a very good idea of how 
industries are doing throughout the 
whole country. 

“Most PMPA members are  
family-owned companies that 
have been in business for a long 
time,” Mr. Kenefick says. “It’s 
a very forward-thinking group. 
Members are heavily involved in 

helping American manufacturing, 
both at the grass-roots level and in 
Washington, D.C.

 “Precision machining shops 
have been ravaged by offshore 
parts coming into this country and 
taking away business,” he adds. 
“These companies have been 
forced to be competitive with coun-
tries that are hard to compete with; 
countries that keep their citizens 
employed by manufacturing parts 
cheaply and then shipping them  
to America.

“PMPA members are very  
successful at what they do,”  
Mr. Kenefick says. “They have a 
passion for new products and new 
innovations. They know how to 
deal with the challenges they face, 
including foreign competition. 

“For certain parts, companies are 
starting to take a look at what was 
contracted out to other countries,” 
Mr. Kenefick continues. “Some of 
those precision parts are now being 
resourced back here. It was too 
difficult to manage and too hard to 
control the quality. People are say-
ing that outsourcing wasn’t worth 
the costs involved.”

In summing up, Mr. Kenefick 
says, “PMPA provides the founda-
tion for a supplier like Corey Steel 
to help the other members succeed, 
while at the same time helping us 
succeed. As a tech member, we’re 
here to provide our fellow members 
with useful technical information 
that can help them grow their  
businesses.”

Corey Steel Company is located 
at 2800 South 61st Court, Cicero, 
Ill. 60804-3091. Phone: 708-735-
8000. Toll Free: 800-323-2750. 
Fax: 708-735-8100. Website: 
coreysteel.com
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